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C O U R T E S Y  O F  C A R E Y  K A N A V E L



H O M E  B U Y I N G  S I M P L I F I E D
Welcome! You are about to embark on the exciting
journey of finding your new home. Whether it is
your first home or tenth home, a retirement home
or investment property, I will make your home-
buying journey a great experience. I can help you
find the ideal home with the least amount of hassle,
and I am devoted to using the expertise and full
resources of my team to achieve these results!
Purchasing a home is a very important decision and
a big undertaking in your life. In fact, most people
only choose a few homes in their entire lifetime. I
am going to make sure that you are well-equipped
and armed with up-to-date information for your big
decision. I am prepared to guide you through every
phase of the home-buying process. 

C A R E Y  K A N A V E L  B R O K E R

CAREY@LIVELOVEMONTANA.COM 

406.880.2335

 

mailto:carey@cmpmontana.com


LOOKING FOR
A HOME IN
MONTANA?

I’ve got you covered.
IN ANY MARKET, WITH ANY BUDGET, FIRST TIME HOME

BUYER, COMMERCIAL NEEDS,  OR EXPERIENCED

BUYER,  I CAN’T WAIT TO HELP YOU FIND YOUR NEW

HOME.



It was sheer luck we got Carey the day we called and we could not be more appreciative and

thankful for her knowledge, guidance, over the top helpfulness....we could go on and on! 

 Kevin and Michelle B.

Excellent, would definitely recommend Carey again! 

Ron and Sherry S

Carey was extremely helpful and knowledgeable. I moved from out of state across the country and

she made it so easy. She is a great realtor and an even better person. 

Tom K

Carey was very professional and had great local knowledge. She returned messages quickly

and put together an extensive list of properties that matched my needs. I've purchased a few

properties and never had a better experience - Carey was top notch from start to close, highly

recommend! 

Todd R.







There are many factors to consider when selecting a neighborhood that is right for you. Each area
of Montana has its own personality, so I will work with you to identify the area that is the best
match for your needs and lifestyle. Then, I’ll focus on finding homes within your target areas that
possess the features you’re seeking. As we begin looking at options, here are some suggestions
that may help narrow down your search.

NEIGHBORHOOD FACTORS TO CONSIDER:

TIPS FOR FINDING A GREAT HOME



STEP 2: FINANCING

Principal on the loan

 Interest on the loan

 Property taxes

 Homeowner’s insurance (HOA)

Three factors determine how much you can afford:

1. Qualification for the Mortgage – Lenders will let you know your monthly payments as a percent of your

monthly income. The percentage will depend on your credit rating and debt to income. Your monthly

mortgage payment will consist of:

2. Down Payment – Home loans require a down payment between 3.5-10% of the purchase price. If you are

able to pay more upfront, you may be eligible for lower interest rate loans, shorter loan periods, and avoiding

some insurance fees.

3. Closing Costs – Additional fees and costs associated with loan processing and closing are required to be paid

at the final closing. Typically, closing costs are between 2-3% of the purchase price (not the loan amount).



OVERVIEW OF THE 
LOAN PROCESS

2. UNDERWRITING

 FINANCIAL PRE- APPROVAL1.

3. LOAN APPROVAL

4.  CLOSING

» Application and interview with a mortgage
loan officer
» Buyer provides pertinent documentation,
including verification of employment, taxes, etc.
» Credit report ordered
» Loan pre-approval received

» Loan package submitted to underwriter for
approval when offer is accepted on a home

   to purchase

» Parties notified of approval of the loan
» Loan documents completed and sent to escrow

» Lender reviews the loan package
» Funds transferred by wire





I will build your search based on price, location and house specific criteria provided by you.

You provide feedback about the search results and tell me which homes are of interest to you.
Let me know if there is a home you would like to see and when it might be convenient for you
to go for a visit.

I will set up showings and begin viewing your top home choices.

We will work together to narrow down your preferred list until you find the home you want
to buy!

STEP 3: SETTING YOUR SEARCH



I will prepare an analysis of comparable sales for the current and past year to assist in
determining appropriate and fair price for the home.

I will write an offer and discuss all the terms and questions you may have before submitting
it to the listing agent.

As your agent, I will handle all negotiations to obtain the best possible price and terms for you.

I provide a secure electronic document storage software. This enables you to sign offers and other
documents electronically, allowing for a convenient and easy way to communicate. It will also save
all documents and signatures for seven years.

You’ll need to provide an Earnest Money Deposit at the time of an accepted offer. This is typically 1-
3% of the offer price (a large deposit is typically considered part of a strong offer). Your
check should be made payable to the escrow company and will be deposited when the offer is
fully accepted. This amount will be applied to your down payment.

ADITIONAL L PROPERTY

Often, the seller plans on leaving major

appliances in the home; however, which

items stay or go is often a matter of

negotiation. Anything attached

(considered a fixture) stays with the

property, i.e. a dishwasher,

microwave/range hood combo.

Other appliances, such as refrigerators,

stoves, washers and dryers, must be

requested with the offer.

 

 

STEP 4: MAKING AN OFFER

NEGOTIABLE TERMS OF YOUR OFFER



I will present your offer to the listing agent and/or
seller. The seller will then do one of the following:

WORKING TOWARDS AN 
ACCEPTED OFFER

SELLER ACCEPTS
THE OFFER

YOU MAKE AN OFFER



I highly recommend that you have a professional home inspector conduct  a
thorough inspection. The inspection will include the following:

» Appliances                                    » Ventilation
» Roof and attic                               » Foundation
» General structure                         » Plumbing
» Electrical                                        » Air conditioning and heating

The inspection is designed to report on major damage or serious problems that
require repair. The seller may be willing to negotiate completion of recommended
repairs at their expense, or they may offer you a credit to make the repairs. You may
also decide that the home will take too much work and money. In addition to the
overall inspection, you may wish to have separate tests conducted for termites or the
presence of radon gas.

I recommend being present at the inspection so that you will be able to clearly
understand the report and know exactly which areas need attention. Plus, you can get
answers to many questions, tips for maintenance, and general information that will
help you once you move into your new home. Most important, you will see the home
through the eyes of an objective third party.

HOME INSPECTION
OVERVIEW



1 . INSPECTIONS
»You will need to select an inspection company. I
will make certain to remain within the contractual
window when scheduling and making repair
requests. Note - scheduling on the front side of said
timeframe is ideal to allow for additional
inspections/estimates and negotiations.
» I will review the report with you to determine the
top 3-5 items of importance.
» I will draft the repair request and
submit it to the listing agent. Negotiations will be
conducted as necessary.
» Once repairs and requests are agreed to by all
parties, I will notify your lender that the inspection
contingency has been released.

3 . UNDERWRITING
» Your lender will send the file to underwriting, and I
will follow-up with you, the lender, and the listing
agent regularly to provide necessary updates.
» It is important that you do not participate in any
activities that could affect underwriting. You will
need to submit all documents requested by the
lender in a timely manner.
» Once a target closing date is identified, your
lender and/or a member of our team will notify you.
» The lender will tell us when you are clear to close
and a closing date/time will be scheduled with the
title company, buyers and sellers.

2 . APPRAISAL
» I will request that your lender notify us when an
appraisal is scheduled.
» Once the appraisal date is confirmed with the
listing agent, I will notify you so you’re aware.
» As long as the appraisal is for the purchase price
or greater, financing can move forward. If the
appraisal is less than the purchase price, I will
negotiate with the seller on your behalf to
potentially reduce the price of the home to the
appraisal amount.

5 . PRE PARING TO CLOSE
» I will attend the closing with you to provide
additional support and ensure a smooth transition
of possession.
» Please remember to bring your driver’s license.
» Don’t forget, you will need to call the utility
companies to transfer them into your name on the
date of closing.
» If you are responsible to bring funds to closing,
they will need to be in the form of a certified check
or wire transfer.



STEP 6: CLOSING + BEYOND



CHECKLIST





 

 
 
 

 



Who pays what?
Cash FHA VA Conv.

5.


